Pursuit


BIOGRAPHIES

The principals of Pursuit Real Estate Service, Inc have a combined total of over 50 years of real estate experience.  The principals are Bill Chalmers, Don Hansen, Kevin Obymako, and Tim Wiley.

DIRECTORS

Bill Chalmers – Bill is a graduate of the University of Michigan.  He was a charter member of the Mobil/Trammell Crow program since 1994 where he performed twenty-five developmental transactions over five years.  During that time, he became intimately familiar with service station acquisition and development for Mobil Oil.  In April of 2000, Trammell Crow promoted Bill to Vice President of Development.  In this role, Bill was directly responsible for the acquisition and development in real property where Trammell Crow acted as principal.  Since that time, Chalmers’ pertinent experience has expanded to include the development and delivery of a Walgreens drug store in West Palm Beach, Florida.  Bill has also transacted business for other national retailers like McDonald’s and General Motors Corporation.

Don Hansen – Don Hansen is a native Chicagoan and currently resides in Cary, Illinois, a northwest suburb of Chicago.  Don completed both his undergraduate and graduate studies at DePaul University in Chicago where he received his B.S.C. in Accounting and an M.B.A. in Finance.  Don’s work experience includes twelve years at Trammell Crow Company, one of the nation’s largest full service real estate firms.  During his diverse career at Trammell Crow, Don spent eight years as the outsource representative for the Mobil Oil Corporation in the Chicago and Milwaukee markets, responsible for the implementation of Mobil’s acquisition and disposition strategy in those markets.

Kevin Obymako – Kevin currently resides in south Florida.  Kevin’s educational background includes a B.S in accounting from Long Beach State University.  Kevin is a licensed Real Estate Agent.  Kevin worked for Mobil Oil Corporation for 17 years; he held several positions with Mobil and during 12 of those years was acting in the capacity of a Real Estate Field Manager.  He managed all the Real Estate assets and growth initiatives in several U.S. markets including Illinois, Michigan, Florida, Arizona, Texas, Missouri, Wisconsin, Oregon, Washington and California.  During Kevin's tenure as Real Estate Field Manager, he was accountable for over 150 new store openings and 500 + remodeled facilities.  In addition, he was accountable for establishing and implementing the new store growth initiatives in each of these markets.  Kevin was intimately involved in the outsourcing of Mobil’s real estate business to Trammell Crow in 1993.  After leaving Mobil, Kevin worked with a retail developer heading up their retail single site development expansion into new markets, California, Michigan and Oregon.

Tim Wiley – Tim was born and raised in Chicago, Illinois.  He studied Real Estate Finance at DePaul University.  Tim carries a CCIM designation.  Starting in real estate in 1979, he began rehabbing and converting small residential buildings into condominiums.  In 1985, he created Chicago Apartments and Condos, a residential leasing and sales company with a staff of over 30 agents in 2 sales offices.  After selling the company ten years later, he spent the next few years assembling over sixty city properties for HUD’s Scattered Site Housing Program.  In 1999, Tim began doing site selection for 7-Eleven stores in Chicago, putting together fourteen new stores openings in the downtown market.

ASSOCIATES
Bob Browning – Bob has worked on the ExxonMobil account since January 1998.  He is solely responsible for locating sites throughout the Orlando, the Space Coast and the Tampa area, in fourteen different counties, to present to ExxonMobil for possible acquisition.  Additional responsibilities include reporting, site evaluation, negotiation, and interaction with ExxonMobil representatives.  Mr. Browning has identified hundreds of sites since early 1998, with fifteen sites closed, and several others under serious consideration for purchase.  His responsibilities have expanded to handle various services to include deposition, lease negotiation, and market analysis.  In 2000, Trammell Crow Company’s Outsourcing Services group, in conjunction with sixteen TCC field offices, represented ExxonMobil in the acquisition of a record number of high quality retail sites throughout the U.S., including Orlando and the Space Coast.  Browning has engaged with Bank of America in 2002 to assist with their campaign to acquire quality sites for new financial centers in the Central Florida and Tampa markets.  Mr. Browning has assisted General Motors with site selection in the Central Florida area for new dealerships. 
Lowell Drenthe - Lowell currently resides in south Florida.  Lowell is a License Real Estate Broker.  Lowell worked for Amoco Oil Company for 38+ years; he held several positions with Amoco during those 38 years and spent 18 of those years working in the Capital Investment Group responsible for real estate development and asset management.  He was responsible for the implementation of the Capital Strategic Plan for Utah, Colorado, North Dakota, South Dakota, Iowa, Kansas, Missouri, Michigan, Indiana, and Florida.  Lowell was directly responsible for the opening of over 225 new facilities and 300+ remodeling projects.  Lowell completed special projects during his tenure with Amoco.  After retiring from Amoco, Lowell took the steps to secure his Real Estate Brokers License and start his own real estate and consulting business.

Aaron Weeks - Aaron is a graduate of the University of Nebraska’s Construction Management program.  After gaining onsite commercial and residential construction experience, he relocated to South Florida to manage the Mobil Oil “On the Run” expansion program.  He was responsible for overseeing the development team for the convenience store growth in the South Florida Market for two-and-one-half-years.  

While leading the development team, he performed the due diligence for over 20 sites, the permitting of 11 sites and the construction of 7 sites.  Since working on with the Mobil program Aaron has been involved with several major construction projects in the South Florida market including the relocation of the American Red Cross Miami Chapter and corporate headquarters of LNR Corporation (Lennar Homes).  Areas of special interest include due diligence and governmental approvals and project management.

CAPITAL PARTNER
Randy Langer – Randy is the managing partner of Landmark Investments, L.L.C.  He maintains an active daily involvement in all major aspects of the company’s business.  Working in the Chicago real estate community for his entire career, Randall Langer brings 25-year, hands on attitude and experience in dealing with property development.  Aggressive property management, quality developments, and active community involvement has highlighted his career with the acquisition and rehabilitation of over 2,000 residential units and the formation of numerous public/private partnerships of commercial properties.  Randall Langer is an active member in numerous organizations; he is a graduate of Drake University with a Master’s of Management degree from J.L. Kellogg Graduate School of Management at Northwestern University.  Mr. Langer has been involved in numerous development projects in the following areas: 

· Previous acquisition, rehabilitation and management of over one hundred and fifty million dollars worth of residential and commercial developments 

· Over two thousand residential units in Illinois and Wisconsin

· Historic tax credit certifications of dozens of previous developments

· Condominium development of hundreds of units on Chicago’s North Side 

· Public-Private partnership geared towards the development of various projects, including the first such partnerships with the City of Chicago and the Chicago Transit Authority.

Pat Eggert - Acting as director of operations for Landmark Investment L.L.C., Pat’s background has included that of Real Estate Coordinator for Urban Outsource.  Her responsibilities have included the reporting and coordination of all new single site development:  Responsibilities included the ordering of titles, surveys and environmental reports for assessment valuations.  Pat coordinates all contract administrations, closings and finance packages.  Pat works closely with outside vendors, property owners, sales reps, finance personal and project managers to ensure closings are facilitated in a timely and efficient manner.  Pat’s experience includes dealing with municipalities in the permitting, land development issues and overseeing the municipal approval process.  
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